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T
he time to sell period between the signature of the

realtor’s mandate and the actual sales date is also

quite different between the cities. For instance, it

has remained equal in Cannes over the year, from 128 to

127 days, while it has been significantly shortened in An-

tibes, from 95 to 77 days and even more so in Nice, from

134 to 97 days!

The steepest sales price decline was recorded in the An-

tibes area with a drop of 2.05 % between 2013 and 2014.

On the other hand, negotiation margins that rose to circa

8% in 2013 have returned to more conventional rates of

circa 5%.

Furthermore, FNAIM expects the stringent administra-

tive obligations resulting from the Alur legislation to in-

duce significantly longer time to sell periods over the

coming months. ■

The figures reported by FNAIM speak for themselves:

prices in the Alpes-Maritimes dropped slightly during

Q2 with more important fluctuations in Antibes and the

Nice area than in Cannes and Menton.

LOW PRICES AND MORE REASONABLE

NEGOTIATION MARGINS

TRENDS / TENDANCES

PRIX À LA BAISSE MAIS MARGES

DE NÉGOCIATIONS PLUS RAISONNABLES

www.fnaim.fr
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